Are you ready to take your small business from
simply self-employed or solo-preneur to growth
and financial success? Do you want to work
towards joining the small percentage of women-
owned businesses whose revenue exceeds
MASTE R I N G $1 million annually? As part of this select group,

you will work with a professional business
A M I L LI N ' coach who has a proven track record for helping
" businesses from startup to success.

For details and requirements about the

PrOfeSSionaI MaStermind Women'’s Business Forum Mastering A Million

Professional Mastermind program, visit our
website at www.womensbusinessforum.org >
Business Builders > NEW! WBF “Mastering A
Million” Professional Mastermind.

MASTERMIND PARTICIPANT application

A Note from Our Facilitator - Yoon Cannon, Paramount Business Coach
“!) Congratulations for making the decision to invest in your business growth! I
look forward to working with you as a member of the WBF Mastering a Million
Professional Mastermind. As your mastermind facilitator I am very excited
to team with you to build a strong, committed small group of like-minded
entrepreneurs aspiring to achieve your first million-dollar milestone!

Women’s Business Forum

Business Coach

Please complete the information below and submit by email to
masterminds@womensbusinessforum.org. We will let you know within 7
business days if your application has been accepted into the inaugural Mastering
A Million Professional Mastermind. Our initial group will consist of 6-8 members;
additional groups will be considered as needed. All information kept confidential.

Your Contact Info
Name:
Company Name:

WBF Membership Level: [] Supporting [ Margaret Mead []Founding

I am owner or part
owner of my business:

Established Date:
Website:

Email address:
Mailing Address:
Business Phone:

Cell Phone:
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YOUR NAME:

10.

. What do you do?

Who is your target
market?

. What are your 3

greatest business growth
challenges?

What's the #1 reason your
clients do business with
you vs your competitors?

How many employees do
you have?

How many clients you
currently serve?

What is your GOAL for
number of new clients
each month?

[J under $50,000
What are your annual gross
revenue based on the past 6
months (6 mo X 2)?

What is your revenue goal
for this year? Next year? 5
years from now?

What is the #1 way new
clients learn about you?
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[ $50,000-$99,000 [ $100,000+



YOUR NAME:

11.What is the #2 way new
clients learn about you?

12.How much do you spend on
marketing each year?

13.How much time do you
spend on marketing on an
average month?

14.What do you hope to gain
from being a part of this
mastermind?

15.What do you feel you can
contribute to this group?

16.After spending a year in
this mastermind, what
outcome would make it a
disappointing experience
for you?

17.After spending a year in
this mastermind, what
outcome would make it a
successful experience
for you?

18.What do you know now as
a business owner that you
wish you knew when you
started?

19.What was your background
prior to starting this
business?

20.How have you grown the
most as an entrepreneur
over the past 2 years?

WBF MASTERMIND PARTICIPANT application, p. 3



YOUR NAME: WBF MASTERMIND PARTICIPANT application, p. 4

21.What are your 3 favorite
business books?

22.What are your 3 favorite
things to do on your down
time?

Business Ownership Skills & Abilities
Please rate yourself on a scale of 1-10

1=LOW 10=HIGH
Planning ...cooviiiiiiiii O0O0OO0OOLOLOOLOO
Marketing / Business Development....... OO0O0OO0O0OOLOOLOO
FOIOW UP SKillS.veeeseeereeeeeeeieeeeseiieneen CICICICICICICICICIO)
Client Conversion ......ocvveviiiiiinninnninnns OOO0O0OCO0COOLOOO
i 1 T OO0OO0O0CO0COOLOOO
TrainNiNg .o e OO0OO0OO0OOOOOO
Employee Retention .........c.cooviviiennnn. OOO0O0CO0COOLOOO
Personal Leadership Skills ................... OOO0O0O0COOLOOO
Leadership Development .............c.e.e OO0OO0OOOOOOOO
Business Management..........ccvvviineenns Q Q Q Q Q Q Q Q Q Q
Financial Management ....................... OO0OO0O0OOOOOO
Staff Management.........cocoviiiiiiiiiinnns O0O0OO0OO0OOOO
Problem Solving.......cocoiiiiiiiiieciins OO0OO0OOOOOOOO

THANK YOU FOR YOUR APPLICATION TO JOIN THE WBF

Mastering A Million Professional Mastermind!

MEA -
\XAO Nd’ QUESTIONS? To save your application, select “Sign” at

Dana Baedke the top right in Adobe Reader, click “Done
(267) 263-2513
: Signing” and then “Confirm.” Next, add
< ~ Yoon Cannon
¢, q? (215) 292-4947 your name to the file name and save to your
Ness O

hard drive. Please send the file via email to
BUILD YOUR BUSINESS"

WomensBusinessForum.org masterminds@womensbusinessforum.org.
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